7 REASONS TO SELL
WITH A REALTOR®

For most sellers, a real estate 1 A REALTOR® has access to market data about recent sales and other
homes on the market that can be used to price your home appropriately.

agent’s  services,  market _ , ‘ .
Studies show that homes priced right when they’re first listed sell

know{edge’ and network of quicker and for a higher price than those that linger on the market.
industry experts are worth the
cost. Consider the following 2 A REALTOR® can show your home when you aren’t available, respond

. . to inquiries from potential buyers and their agents, and get valuable
®

benefits of using a REALTOR feedback from visitors - all things that save you time.
before you decide to attempt to

sell your own home. 3 A REALTOR® can look at your home objectively and suggest ways to
improve its appearance - from staging to minor repairs - so it appeals to
more buyers.

4 Buyers typically prefer to look at a home without the seller present so
they can feel more comfortable exploring the rooms and visualizing
themselves in the property. At a FSBO listing, the seller must be
present.

5 A REALTOR® can screen visitors to your home, which provides a
measure of safety that FSBO sellers don’t have. Also, by checking to
see if the buyers are legitimate and can afford to purchase your home,
a REALTOR® can help you avoid wasting time showing your home to
unqualified buyers.

6 REALTOR® have professional marketing expertise, contacts with other
REALTOR® who work with buyers, and the support of a brokerage that
can market your home more widely than you can as an individual.

7 A REALTOR® can help you negotiate a contract that not only garners
you an appropriate price for your home, but that meets your needs for
a closing date. Additionally, a REALTOR® can make sure your contract
complies with all local regulations.
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